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p.s. Compelling Investment Requirements… 
 

•   Value proposition for the customer 

•   Defendable strategic asset 

•   Strong USP 

•   Growth sector 

•   Scaleable 

•   Demonstrable market demand 

•   Not pre-revenue 

•   Strong management team 

•   Product is ready and proven 

•   High potential profitability 

•   Exit strategy 

 

  

  


